Published Every Monday by the 


SLOCUM PUBLISHING COMPANY, INCORPORATED 


5229 Cass Avenue 


New York—61 E. 42nd St. 
Murray Hill—6-0104 


DETROIT 2 
Washington—Chandler Bldg. 
NA 4303 


COlumbia 4245 
Chicago—360 N. Michigan Ave. 
State 6273 


Entered as second-class matter Post Office, Detroit, under Act of Mar. 3, 1879 


Vol. 20, No. 2947 


DETROIT, OCTOBER 23, 1944 


DIGEST EDITION 


Automotive News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since Automotive News 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, Automotive 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever, will carry news, illustrations, regular departments and 
advertising as heretofore. 


(Next Regular Edition, Including Truck Section, Oct. 30) 


$4 Per Year, 15¢ Per Copy 


| Sparks | Chevrolet Used Car Prices Raised 3% 


OPA Makes Revisions on 1937-1941 Models to Meet Competitive Ceilings; 
Scant Relief Seen Under New Machine Tool Order; 
Graham Plans ‘Futuristic’ Car by Early 1946 


—— 


Senate to probe factory-dealer 
relations. See page two. 
* * * 
A customer well-treated now will 
be a customer in postwar, when 


— he’s really needed. 


* * * 
Merrill-Lynch brokerage house 


Ceiling prices for used Chevrolet 


OPA Ups Prices passenger automobiles, 1937 to 1941 


You’ve Tried It Now, OPA! 
It’s Time to Call It Off 


Three months now have passed since imposition of 
the used-car price ceiling order. Three months of... 

Rampaging black markets . . . soaring prices in 
individual-to-individual sales . . . feeble attempts at 
enforcement . . . alarming decreases in stocks of legiti- 
mate dealers . . . bypassing of reconditioning so vital 
in the face of a mounting automotive transportation 
crisis. 


3% on Chevrolet 
Used Automobiles 


model years inclusive, have been in- 
creased by an average of approxi- 
mately three percent, the Office of 
Price Administration announced last week. The adjust- 
ments, which become effective Oct. 24, were made follow- 
ing a survey by OPA, it was stated, which indicated that 
while the original ceiling prices for other makes of cars 
were generally a little above January (1944) automotive 
guide book prices, the prices established for Chevrolet 
were generally below the guide book prices for that date. 

OPA pointed out that ceiling prices for used cars were 
originally determined as follows: the ratio of the guide 


quotes Packard’s George Christo- 

pher as betting that “you will see 

— steel planes before you can an 
r aluminum automobile. 
. * * 


‘Secret’ Sessions 
WPB and auto brasshats are re- 
= ported holding “secret” meetings 
looking to speedy reconversion 
steps. 
Ss Construction needs, in connection 
with reconversion of plants, are 
understood to be one of the sub- 


jects of discussion. en 


* * * 


& Denial 
—e T. Christopher, president 
a, of 


ackard, denies published re- 


ports attributed to him in Atlanta 
that no new cars will be built 


> until after the defeat of Japan. 


Christopher predicts that auto- 


mobiles will be rolling off assem- 


® bly 
months after Washington gives the 


lines within “four to six 


go-ahead.” 


*« * * 


Good Tip 


To determine the day when the 


war-fostered backlog of buying is 
exhausted, Chevrolet’s M. E. Coyle 


™ offers this advice to dealers: 


NJ 


“Watch the price of used cars. 
They will gradually recede, and 
when they reach the same rela- 
tionship with new cars which 
existed before the war, we are 
back to normal.” 


zs * * 


No Switching! 
There is a mistaken belief by 


Msome that the discontinuance of 


tire inspections automatically ended 
the regulation affecting the keep- 


MR ing records of tires on cars and 


Mthe switching of tires is 


= 
. 


> 


the switching of tires on used cars 
held for sale by dealers. 

OPA advises that there has been 
no change in this respect, and = 


rigidly controlled. 
a 1” ~ 
Old-Timers Honored 


Five pioneers of the automotive 
industry were awarded citations 


for distinguished service at the fifth 


, annual meeting of the Automobile 
2 Old Timers last week. 


Those honored included Lieut.- 


Gen. William S. Knudsen, Charles 
E. Sorensen, 
Davis, 


(Henry) 
and 


Charles 
Hurlbut W. Smith 


James T. Sullivan, auto editor of 


" 
- 


the Boston Globe and Boston cor- 
respondent for AUTOMOTIVE News. 
Almost 600 automotive veterans at- 
tended the session in New York 
City. 


Truck Output 


nest figure this year, 


Civilian truck production in 
August reached 12,378 units, high- 
WPB an- 
nounced last week. Combined with 
military production of 56,042, the 


& month’s total was 68,420 units of 


all sizes. Grand total for the first 
eight months of 1944 is 474,411 
units, of which 63,918 were for 


~ Civilian users. 


The civilian output for August 


“was broken down this way: No 


\ 


units under 9,000 pounds GVW; 
10,132 in the medium classifica- 
tion, and 2,246 heavies. 


book prices for January, 1944, to the list price when new, 
was calculated for each model and body type of Ford, 
Plymouth and Chevrolet. The ratios were then averaged 
by model year for the three pricing regions, and the results 
applied to the list prices new of all cars to arrive at their 
“reconditioned and guaranteed prices.” “As is” prices 
were determined by subtracting 20 percent from each of 
the guaranteed prices. The adjusted Chevrolet prices will 
more nearly reflect their January (1944) guide book prices, 
OPA said. 

OPA spokesman pointed out that the amendment also 
clarifies provisions of the regulations relating to estab- 
lishing ceiling prices on a “comparable” basis, corrects a 
pricing error, and lists P | a eee “in built” item. 
Although appreciative of WPB’s attempts 
to be helpful “piece meal” on reconversion 
matters, automotive leaders expressed 
fear last week that the industry will 
derive scant benefit from the “emascu- 
lated’? amendment to PR 24, designed to eliminate virtually 
all rated orders on machine tools for civilian use. In 
concurrent action WPB amended GPO E-1-B, designed to 
end the necessity for ratings on purchase orders for 
machine tools and to permit unrated orders, such as those 
of the auto industry, to participate in the percentage 
of productiqn set aside for non-military output (present 
setup stipulates that 75 percent of machine tool production 
must be reserved for military and the remaining 25 percent 
for civilian production). 

However, industry leaders point out, the original 
amendment gave U. S. civilian orders equal priority with 
Lend-Lease orders, but underwent so many changes before 
issuance that foreign orders still must be given preference 
in the 25 percent category, leaving little if any room for 
unrated auto orders or other U. S. civilian orders: More- 
over, they declare, machine tool order schedules are now 
frozen for two months, meaning that it will be January 
at least before auto orders can be considered. WPB 
however, still hopes to attain the aims of the original 
order through administration of the new amendment, and 
also cherishes the hope that military orders may fall off, 
leaving an opening for more civilian goods. 


Scant Relief 
Seen on Auto 
Tool Orders 


News in Brief 


4,545 Released 

WASHINGTON. —A total of 
14,545 vehicles was released 
under the truck rationing pro- 
gram during September, WPB’s 
automotive division announced 
last week. Civilian users re- 
ceived 524 light trucks, 9,429 
medium and 1,666 heavy trucks 
and 1,876 trailers. Holders of 
Government exemption permits 
received 67 light, and 839 me- 
dium trucks and 144 trailers. 
Government exemption permits 
previously issued for 139 heavy 
trucks were canceled during 
the month. 


Sales Off 


SAN ANTONIO, Tex.—Used- 
car sales for the month of 
September, as reported by the 
dealer-members of the San An- 
tonio Automobile Trade Assn., 
totaled 193 units, for a unit 
turnover of 48 percent, as com- 
pared with 63 percent for the 
preceding month. There was a 
turnover value of 59 percent as 
compared with 171 percent for 
August. Values also showed a 
slight decline, the average 
prices being approximately $15 
less than those during Auzsust.. 


Auto dealers, who with AUTOMOTIVE NEWS success- 
fully fought imposition of used-car price ceilings for 
almost two years, faced the facts when MPR 540 was put 
into effect July 10 and buckled down to do a job under 
the regulation. They held meetings, they advertised, 
they joined OPA enforcement boards . . . they did 
everything possible to make the order work, even though 
they had fought it tooth-and-nail and saw as inevitable 
the chaotic situation existing today. 

OPA, short of manpower, has virtually thrown up 
its hands in trying to police 24,000,000 individual car 
owners, has concentrated its meagre enforcement efforts 
on the relatively few legitimate auto dealers. It’s high 
time OPA’s top command did something else. 

* * * 


Provide sufficient manpower and forceful orders to 
police MPR 540 adequately and give legitimate dealers 
relief on markups, OPA .. . or, better still, call the 
whole thing off. 


Major changes among regional man- 
agers of the Ford Motor Co. were an- 
nounced late last week by J. R. Davis, 
director of sales and advertising, at 
; the conclusion of a conference of re- 
gional managers on postwar planning. Changes were made 
necessary because of a vacancy in the western region that 
_ existed since Davis left that post to assume his present 
uties. 


Arthur S. Hatch, regional manager at Chicago, will 
go to Richmond, Calif., to become Western regional man- 
ager, replacing Davis. W. K. Edmunds, now regional 
manager with headquarters in Edgewater, N. J., which 
takes in the greater New York area, will go to Chicago, 
replacing Hatch, and C. J. Seyffer, now branch manager 
at Somerville, Mass., has been promoted to regional man- 
ager replacing Edmunds. Meanwhile, A. G. Coulton, office 
manager at the Rouge, and M. L. Conrad were appointed 
assistant managers of the Dearborn branch. 


x kk 


An automobile which will “depart from 
Graham to Build the conventional design and _ utilize 
‘Futuristic? Car plastics, light-metals and other recent 
At End of War developments,’ will be produced by 
Graham-Paige Motors Corp. upon its 
re-entry into the auto manufacturing field, it was revealed 
at a press conference in New York last week by Joseph W. 
Frazer, chairman of the board. “We are planning,” he 
said, “to build an automobile which will be years ahead 
of its time—a completely new car from the ground up. 
However, because our postwar car will be entirely new and 
our war contracts cover material required on the Pacific 
battlefronts, the new Graham-Paige may not be ready for 
sale until after other manufacturers resume production 
following the end of the war in Europe. We may not have 
the first car on the market in the postwar period, but we 
do plan to have the first real postwar automobile. The 
(Continued on Page 2, Col. 2) 


Three Managers 
Shifted by Ford; 
Hatch to Calif. 
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| Noyes Becomes Retailer... 


Trade Practices to Be Aired... 


Murray Committee to Probe 
Factory-Dealer Relations 


By William Ullman 
Washington Correspondent 

WASHINGTON.—At the Capital 
for a brief visit last week, Sena- 
tor James E. Murray, of Montana, 
indicated an intensive program of 
activity during the coming months 
for the Senate Small Business Com- 
mittee, of which he is chairman. 
He announced that plans were 
under way for a series of hearings 
on the varied aspects of the ques- 
tions vitally affecting the present 
and future of small business in 
America. 

The committee, which drafted the 
Senate version of the recently-en- 
acted surplus property law, has 
been studying such problems as 
reconversion and postwar capital 
for small business, opportunities 
for small business through the in- 
dustrialization of the west and 
south, and such miscellaneous ques- 
tions as the effect of commercial 
rent increases on small business. 


An early set of hearings con- 
templated by the committee, 
Senator Murray said, will deal 
with the relationships between 
manufacturers and distributors. 
“We think there should be a full 

public discussion of the oppres- 
sive trade practices frequently em- 
ployed by large manufacturers in 
relation to the thousands of small 
distributors who handle their 
products,” the Senator observed. 
“Also, we want to look into the 
situation wherein large distribu- 
tors, such as mail order houses 
and chain stores, impose severe 
conditions on the small manufac- 
turers who supply them.” 

Senator Murray recalled that the 

ig ee aac aaa alain 


Speakers Listed 
For Ohio Dealer 
Parley Nov. 2-3 


COLUMBUS, O.—The program 
for the convention of the Ohio Au- 
tomobile Dealers Assn. was an- 
nounced last week by Walt R. 
Hamer, executive secretary. 

The association’s annual meeting 
will be held Nov. 2-3 in the Desh- 
ler-Wallick Hotel, Columbus. 

The program will feature ad- 
dresses by Harry A. Egolf, presi- 
dent of the Illinois Automotive 
Trade Assn.; J. L. Buckland; Ly- 
man W. Slack, sales manager of 
Packard Motor Car Co.; Ray 
Chamberlain, executive vice-presi- 
dent of NADA; Harry G. Moock, 
Plymouth vice-president, and R. 
H. Grant, of General Motors Corp. 

The football game between Ohio 
State and Indiana will climax the 
sessions, Saturday, Nov. 4. 


New Ford Post 


Goes to Turner 


CINCINNATI. — Appointment of 
H. K. Turner as branch manager 
in Cincinnati was announced at a 
meeting of Cincinnati Ford dealers 
by Harry A. Mack, Ford regional 
manager. 

Turner succeeds the late H. A. 
Schuetz and started with the com- 
pany in 1929 at Dearborn. Later he 
was car distributor, sales manager, 
assistant manager and manager at 
the Dearborn branch. For two 
years he was in charge of labor 
relations. 


Jalopy Powwow 


Antique Automobile Club 
Holds Annual Confab 


PHILADELPHIA.—The Antique 
Automobile Club of America has 
just held its annual fall meeting 
at the Oak Terrace Country Club 
near Philadelphia. 

The oldest car at the outing of 
early car collectors was a 1901 
Columbia Electric. Other antique 
autos included a 1904 Oldsmobile, 
1921 Mercedes-Benz, 1910 Loco- 
mobile and a 1909 Mercedes. 

It was the fifth parley of the 
oldest American club of car col- 
lectors. Several members own Over 
100 antique autos each. 


Surplus Property Subcommittee of 
his committee wrote into the Sur- 
plus Property Act of 1944 “strong 
provisions in behalf of small busi- 
ness,” and that now this same sub- 
committee, headed by Senator Tom 
Stewart of Tennessee, is engaged 
in a follow-up of the enactments 
to determine the extent to which 
the legislative objectives have been 
and are being carried out and 
practiced by the disposal agencies. 


“We hope,” Murray said, “that 
our investigations will be of some 
assistance to the Surplus Prop- 
erty Board, yet to be appointed, 
in formulation of its policy.” 


The Montana legislator said that 
his committee will concentrate in 
its forthcoming investigations and 


Dealers Report 
Black Market 
Grips R. I. 


PROVIDENCE. — (UTPS)—Sus- 
picion that a _ substantial black 
market has developed in used car 
dealings in Rhode Island since the 
OPA put price ceilings into effect 
is being voiced by dealers in the 
state, but they admit the difficulty 
of proving the existence of such 
a situation. 


Automobile men say they fre- 
quently submit top ceiling prices 
to owners Offering cars for sale 
Only to be turned down. The 
dealers reason there must be some 
other inducement to lead a pros- 
pective seller to shop around. 


It was estimated that a person 
desiring to buy a car at an over- 
ceiling price would not have to go 
higher than about $25 above the 
legal limit to bring about a black 
market transaction. Similarly, 
dealers feel, about the same extra 
amount might be involved in the 
resale of the car to a customer 
on the buying end. 

In both instances, only the legal 
price would show on the bill of 
sale, with the extra amount chang- 
ing hands in an unrecorded cash 
transaction. Therein lies the diffi- 
culty of proving the existence of 
black market sales, according to 
dealers. The only way to obtain 
positive proof, they say, would be 
for some governmental agency 
to shop around with a car until an 
illegal amount was offered. 

Probably not more than a maxi- 
mum of $50 above ceiling changes 
hands in most black market trans- 
actions, it was agreed generally, 
but that spread is enough virtually 
to have ended used car dealings 
for a number of automobile 
dealers. 

Such dealers say they are now 
depending on their sales of parts 
and repair trade for their business 
livelihood. 


New Ill. Auto Firm 


QUINCY, Ill.—The Maine Motor 
Sales & Service Co., a new organiza- 
tion, has purchased the building and 
fixtures of the O. H. Kathmann Co. at 
929 Maine St. here, and now is in 
operation. Members of the new com- 
an consist of Frank Mott and 


Sarl Alexander. 


hearings on the problem of dis- 
posal of machine tools that can 
be employed to modernize thou- 
sands of small metal working com- 
panies and the disposal of con- 
sumer goods, which are badly 
needed to fill the depleted shelves 
of small retailers. 

Another set of hearings planned 
by the committee will deal with 
the aluminum industry and the 
opportunities for new enterprises 
as a result of its wartime expan- 
sion. 

“The thousands of fabricators in 
the aluminum industry are depend- 
ent for their existence on the price 
of aluminum raw materials,” Sena- 
tor Murray pointed out. “The op- 
portunities for the development of 
a vast number of new enterprises 
are likewise dependent on 
same factor. 


“The wartime expansion of | 


aluminum production has created 
unprecedented opportunities for 
the development of aluminum 
fabrication in new regions and 
probably at lower cost. We want 
to explore the postwar future of 
the aluminum industry, not as a 
witch hunt against monopoly 
real or imagined, but as a study 
in the opportunities for expanded 
employment which is so neces- 
sary to the postwar solution of 
our national problem.” 

Senator Murray indicated that 
the committee would follow the 
hearing on the aluminum situation 
with an investigation of other in- 
dustries, such as the iron and 
steel industries. 


N. H. Dealers 
Hear Prediction 


Of Peak Profits 


PORTSMOUTH, N. H.—(UTPS) 
—Prediction that the postwar au- 
tomobile business would be the 
most profitable in history was made 
by Otis E. Mercer, of Nashua, 
president of the New Hampshire 
Automobile Dealers’ Assn., in an 
address at the monthly meeting 
of the organization’s directors at 
the Brooks Motor Sales office here. 

Mercer said his prediction was 
based on information gathered at 
auto industry meetings in the Mid- 
dle West and expressed the be- 
lief that the European war will be 
over by the end of this year. 

Although it will be six months 
after the war before the first cars 
reach the market, he said, the 
speaker warned dealers that they 
must be prepared to take ad- 
vantage of the new opportunity. 

W. J. Sanfacon, of Manchester, 
was named chairman of the mem- 
bership committee, other members 
of which he will select, and it was 
voted to defer appointment of a 
legislative committee until the next 
directors’ meeting, Nov. 14. 

Walter B. McGregor, secretary 
of Manchester, announced that the 
dealers’ association, which was re- 
organized last May, now has 230 
members. 


Democracy is the American way of 
life; let’s keep it that way. 


Graham’s Future Car 


(Continued from Page 1) 


prospective design for our new model is crystallizing and 
we expect it to be as modern as tomorrow.” 

Optimistic about the role that the new independent 
automobile manufacturer will play after the war, Frazer 
said that never before has there been such an excellent 
opportunity for an “independent” to take a position of real 


importance in the industry and to hold it. 


“It is this 


brilliant prospect that has influenced us to return to the 
automobile business as soon as war contract cutbacks per- 


mit,”’ he said. 


“We are planning to make extensive use of 


the plants and know-how of small manufacturers whose 
facilities have greatly expanded and improved during the 


war. 


While investments in tooling will still be required, 


such investments will represent only a small part of the 
capital commitment normally required where extensive 
subcontracting is not utilized.” 

Later in the week, Frazer announced that the car would 


probably cost under $1,000 
the spring of 1946. 


and could be expected by 


the 
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Buick Sets Up New Zone 
To Serve New England 


FLINT. — Announcement’ was 
made last week by W. F.. Hufstader, 
Buick general sales manager, of 
the opening of a Buick zone office 
in Boston serving the New England 
territory. 

The new office, having a com- 
plete zone organization of sales and 
service personnel, will take over 
the wholesale functions formerly 
performed by the Noyes Buick Co. 
and will establish a direct factory 
contact in Boston for the more 
than 120 Buick dealers throughout 
the New England area. 

According to Hufstader, exten- 
sive postwar operations are plan- 
ned. The zone organization will 
| work directly with the dealers in 
|}@ program designed to meet a 


Shops Pictured 
In Crucial Role 


In Postwar Era 


INDIANAPOLIS — Salvation of 
| the American motoring public for 
| some time to come after the re- 
sumption of automobile production 
will rest in the hands of the retail 
dealer and his service department, 
declared Joseph E. Bayne, general 
sales manager of the Plymouth 
organization, in a speech here be- 
fore dealers of the local district. 

“A current independent national 
survey reveals that 86.8 percent 
of today’s owners plan buying a 
new car, if available, in 1945 or 
1946,” he said. “That represents a 
potential market of approximately 
21,000,000 cars. 

“Manufacturers can not replace 
such units immediately; a great 
proportion of today’s cars will 
have to keep on supplying reliable 
transportation through cars serv- 
iced by dealers. Eighty-seven per- 
cent of these cars already have 
traveled over 20,000 miles, accord- 
ing to the survey, and must still 
deliver many thousands more of 
the total which quality and high 
precision manufacture built into 
them. 

“In performing the service obli- 
gation in accordance with the 
highest traditional Plymouth stand- 
ards, will lie the fundamental basis 
for the direct competitive selling 
effort to follow. The competitive 
market will return when produc- 
tion has finally caught up with the 
tremendous backlog of the present. 
Service and selling are inseparable 
and will be tied more closely to- 
gether than ever before.” 





2 in Colo. Face 


OPA Gouge Suit 


| DENVER. — Two Pueblo men 
| were arrested last week on the 
| first warrants issued in Colorado 
| ene violation of OPA maxi- 
/mum price regulations on used 
| automobiles. 

| The two, H. Buster Thurman, a 
| used-car lot operator, and Lester 
| M. Gray, a salesman for Thurman, 
| were arrested by Deputy United 
States Marshal Clair Dameron and 
released On $1,000 bonds posted be- 
|} fore United States Commissioner 
O. G. Pope. 

| French L. Taylor, OPA district 
enforcement attorney, who said in- 
vestigations of other dealers are 
|under way, accused Thurman and 
|Gray of obtaining $811 through 
overcharges in two car deals. 


‘Col. Bates Gets 


New Command 


TUCSON, Ariz.—(UTPS)—Lieut. 
Col. G. M. Bates, on military leave 
of absence from his duties as gen- 
eral manager of the Motor Car 
| Dealers Assn. of San Francisco, 
has been appointed commander of 
the Marana Army Air Field near 
here. 

A native of Childress, Tex., Col. 
|Bates was recently commanding 
| officer of Luke Field, near Phoenix. 

| In addition to being manager of the 
dealers association in San Fran- 
cisco, he is, in civilian life, man- 
ager of the Pacific Automobile 
| Show and the Northern California 
| Motor Car Dealers Assn. 


substantially increased retail de- 
mand in the area once production 
of new cars is resumed, hé said. 

The Noyes company, pioneer 
Buick distributor in New England 
and one of the leading retail deal- 
ers in the country, will continue 
to serve Buick car owners and the 
public in a retail capacity through 
its 17 establishments throughout 
New England and its Boston store 
located at 1055 Commonwealth Ave. 


T. J. Crosby, who has been Buick 
zone manager in Washington, D. C., 
for the past six years and a mem- 
ber of the Buick sales organization 
for many years becomes manager 
of the new Boston zone office, 
Hufstader announced. F. E. Bowles, 
formerly in Washington, becomes 
Boston zone service manager. The 
zone offices have been established 
at 131 Clarendon St., while the 
parts department warehouse oper- 
ation will be carried on by the 
factory zone in the same location 
as previously at 1055 Common- 
wealth. 


H. K. Poffenberger, formerly 
manager of the El Paso, Tex. zone, 
replaces Crosby in Washington. 
Poffenberger is an _ experienced 
member of the Buick field sales 
organization and for many years 
prior to his El Paso appointment 
was field engineer for the organi- 
zation in the southwest. 

W. C. Cook, formerly assistant 
zone manager at Memphis, Tenn., 
is appointed manager of the Buick 
El Paso zone. 


$500,000 Annex 
Planned for Ford 
Memphis Plant 


DETROIT. —A _half-million-dol- 

lar postwar addition will be con- 
structed at the Memphis plant of 
the Ford Motor Co., it is an- 
nounced. 
_ The addition of 74,000 square feet 
in manufacturing space will per- 
mit an average of 30 percent more 
production and 20 percent more 
employment than in prewar years. 
, Now engaged in machine finish- 
ing of more than 35 separate parts 
for Pratt & Whitney aviation en- 
gines, the plant will have to be re- 
modeled completely for civilian 
automobile production. 

“It was necessary to turn the 
plant literally inside out in con- 
verting to essential war produc- 
tion, explained Branch Manager 
T. J. O’Neil. “Assembly lines, jigs, 
fixtures and all equipment except 
the service parts department were 
moved out to make room for the 
new machinery.” 

Postwar plans call for a com- 
plete conveyor system in the parts 
department, P. S. Mabie, plant 
superintendent said. This system, 
he pointed out, will greatly increase 
the number of replacement parts 
that can be handled. 


Stickel Named 
To ODT Post 


WASHINGTON. — Appointment 
of H. Richard Stickel as division 
director of property operations of 
ODT’s department of highway 
transport, was announced last 
week. 

Stickel will fill the position for- 
merly held by Ellis T. Longenecker, 
now in Minneapolis where he is 
serving as federal manager of the 
Midwest’ truck lines taken over by 
the ODT Aug. 11. 

A native of Pennsylvania, Stickel 
was appointed executive assistant 
to the director of the ODT motor 
transport division when the ODT 
was organized in January, 1942. 
Later he became executive assist- 
ant to the assistant director of 
ODT when motor transport and 
local transport divisions were 
merged into the Highway Trans- 
port Department. 


F ord Dealership Sold 


OMAK, Wash.— Will Greime and 
F. H. Golm, of the Omak Motor Co., 
announce the purchase of the Gregory 
Motor Co. in Okanogan, Wash., the 
oldest Ford dealership in the county. 
_, Democracy is the American way of 
life; let’s keep it that way. 
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HELP WANTED 
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WE NEED CAPABLE SERVICE MAN- 






AGER. Good-going business. Town 
30,000 in Western Pennsylvania. Good 
living and working conditions. Salary 
> and profit-sharing plan. Write or call 


& & 


Greensburg Motor Company, 
Plymouth, Greensburg, Penna. 


SERVICE MANAGER for large Interna- 
tional truck and Nash automobile dealer. 
Only top man will be considered. Salary 
and bonus. Box 792, c/o Automotive 
News, Detroit 2. 


Dodge- 





























































































WANTED — AGGRESSIVE SALESMEN. 
Sound future assured. Income possibili- 
tles well above average, selling Stand- 
ard dealer accounting systems and 
Management forms. Outlook for car 
dealers most optimistic, promising un- 
usual demand. Men wanted should be 
familiar with functions of dealerships 
and accounting procedures. With re- 
sumption of automobile production, we 
will have a number of openings. Sev- 
eral openings now. D. H. Lansing, Sales 
Manager, Reynolds & Reynolds Co., 
Dayton 7, Ohio. 


WANTED SERVICE MANAGER for large 
super service station. Excellent working 
conditions. Good paying steady position 
for right man. Write Goldberg Tire 
Company, 110 Franklin Street, Norwich, 
Connecticut. 


} } Lh 








SERVICE MANAGER. Must be aggres- 
sive, experienced, capable of taking 
complete charge. Only highest type 
acceptable. Set your own base salary 
with percentage of profits. Four hun- 
dred car Ford contract, Western Pennsy!- 
vania. Box 794, c/o Automotive News, 
Detroit 2. 





DEALERS’ ACCOUNTANTS. Opportunity 
for accountants with sales personalities 
to serve as Business Management Repre- 
sentatives for large automotive manu- 
facturer. Salary and traveling expenses. 
Address Box 793, c/o Automotive News, 
Detroit 2. 


al 





a WANTED EXPERIENCED, capable, serv- 
ice-minded manager. Established East- 
ern dealership, well to do Eastern 
community of 20,000 population—popular 
low priced 300 car contract. Excellent 
opportunity to share in profits and to 
obtain part interest if desired. Reply 
is confidential. Box 795, c/o Automo- 
tive News, Detroit 2. 





TUNE UP MEN—mechanics general—body 
men. Postwar security. Paid vacation. 
Ideal working conditions. Highest weekly 
earnings. Overflow ef work year around. 
We are interested only in customer 
satisfaction and you making money. 
Wire or write SCHERMAN-SCHAUS- 
FREEMAN, South Bend, Indiana. 


a 





~~ 


ONE EXPERIENCED FORD MOTOR RE- 
BUILDER. Can make from $75-$100 a 
week. Call or write Sam Murray, Ford 
Dealer with Engine Rebuilding Depart- 
ment, 1917 Biscayne Blvd., Miami 36, 
Fla. Tel. 9-2757. 


TWO EXPERIENCED FORD MECHANICS 
with tools who contemplate coming 
south for winter. Can make from $75- 
$100 a week. Call or write Sam Murray, 
Ford Dealer, 1917 Biscayne Blvd., Miami, 
36, Florida. Tel. 9-2757. 


~™ THOROUGHLY EXPERIENCED Service 
Manager for Ford dealership located in 
Richmond, Virginia. Splendid oppor- 
tunity to connect with Richmond’s 
oldest Ford dealership in a job with 
a future. State qualifications. Box 
799, c/o Automotive News, Detroit 2. 








~ SKILLED METAL AND BODYMAN. Per- 
manent position offered by largest Buick- 
Chevrolet dealership in the State of 
Arizona. This is the top job in our 
body and fender department. Excellent 
wages; ideal working conditions; best 
year ’round climate. Write. Give ex- 
perience and_ references. HOENIX 
MOTOR COMPANY, 401 West Van 
Buren, Phoenix, Arizona. 





_— = ew 





POSITIONS WANTED 


@ BOOKKEEPER—Age 33, Married: 9 years 
. automobile experience. 4 with General 
Motors dealer. Box 800, c/o Automotive | 
News, Detroit 2. | 


* 
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WANTED SMALL ESTABLISHED Truck 
or Passenger dealership with good 
potential in town 25,000-50,000. Loca- 
tion unessential. Experience 18 years 
with truck manufacturer. Age, 39. Box 
783, c/o Automotive News, Detroit 2. 





LARGE SOUTHERN FINANCE COM- 
PANY will assist in the purchase of 
good dealerships, South preferred. We 
have several buyers. Replies treated in 
strict confidence. Box 762, c/o Auto- 
motive News, Detroit 2. 


GENERAL MANAGER of large Chevrolet 
dealership wants to buy deal from 200 
cars up. Would consider partnership. 
Replies confidential. Hugh Buster, 1151 
East 76th St., Kansas City, Missouri. 





TRUCES WANTED 








U. S. BEST TRUCK SALES . 
1689 Bedford Ave., Brooklyn, N. ¥. 








FORD DEALER WILL purchase any 
amount new 1944 Ford trucks on profit 
sharing basis. LASKY MOTOR CAR 
CORPORATION, 90 Montrose Ave., 
Brooklyn 6, New York. 


WANTED 1942 cab for Ford truck chassis. 
Box 801, c/o Automotive News, De- 
troit 2. 








WANTED! NEW 
1942 TRUCKS 


Will Pay Full pe Prices for New 

1942 Ford, Chevrolet, Dodge and 

International . , 1, and 1% Ton 

Capacity Trucks. Need Pickups, Panels, 

ee Cab & Chassis also Plain 
assis. 


FLYING CADETS AUTO EXCHANGE 
405 Broadway 
San Antonio, Texas 





DODGE DIRECT DEALER will buy any 
quantity new 1944 Dodge trucks on 
profit sharing or bonus basis, fob fac- 
tory or your city. Write, wire or phone 
collect, ZEDER MOTOR SALES, Bay 
City, Michigan. 





USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 





WANTED LATE MODEL clean used cars. 
Will buy 10 to 100. Write or wire col- 
lect, description and price. Nashville 
Motors, Inc., Nashville 3, Tennessee. 
Phone 5-1246. 





I WILL PURCHASE part or complete used 
car inventories anywhere. Sam Green- 
field, 6700 Euclid Ave., Auto merchan- 
diser in Cleveland for over 25 years. 


* 


Representation in Portugal for Trucks, 
Busses and Automotive Products 


We are in the market to represent in Portugal 
manufacturers of trucks and busses as well as 
the manufacturers of all automotive products. 


Send your best terms by air mail. 


Bank reference— Banco Fonsecas, Santos & 
Vianna, Lisbon, Portugal. 


UNIAO DE TRANSPORTADORES PARA 
IMPORTACAO E COMERCIO, LDA. (UTIC) | 


Registered Capital —Escudos 5,100,000.00 
Import Division—Rua da Madalena 80, Lisbon, Portugal | 
| 
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USED CARS FOR SALE 





1923 BUICK 6 CYL. SEDAN in storage 
for 12 years, like new, a real ad for a 
dealer’s showroom. U. 8S. Best Truck 
Sales, 1689 Bedford Ave., Brooklyn, N. Y. 





FOR SALE—WHOLESALE—Entire 
20 used cars. 1941 to 1937. 
Oldsmobiles, Chryslers, Lincoln-Zephyrs, 
Packards, Plymouths, Pontiacs and 
Chevrolets. Philadelphia Motor Car Co., 
- South Broad S8t., Philadelphia 47, 
a. 


stoch 
Buicks, 


BUY USED CARS from ‘‘Indiana’s Busiest 
Wholesaler.’’ 250 Clean Late Models and 
others, all makes at low ceiling. 
BOGDA’S Downtown Nash Sales, Inc., 
1018 N. Meridian St., Indianapolis, 
Indiana. 





LINCOLN CUSTOM Convertible 
Sedan, body by Le Baron, driven only 
DEALERS ONLY 


14,000 miles, storage 27 months. Radio. 
heater, six wheels, tires like new. 
$2,000. Car cost new $8,500. Deitz 
Motors, Inc., 250 George S8t., New 
Brunswick, N. J. 

WHOLESALING 1937 to 1942 cars, stop 
in at Sam Greenfields, 6700 Euclid Ave., 
Cleveland, Ohio. Telephone Henderson 
0232. 

1942 CADILLAC, Series 67, 7 Pass. Sedan, 
fully equipped, actual mileage 5300. 
1941 Chrysler, 5 Pass. Crown Imperial 
We will buy your complete stock, 

call or wire, 

! 








Sedan, fully equipped. Will sell the 
pair for $6950. Cadillac Oldsmobile Co., 


Canton, Ohio. Phone 5145. 





AUTO AUCTION 
every Friday 


The best place to buy or sell, in the 
Middle West. 


ART WATSON 


$215 Reading Rd. Cincinnati, O. 








TRUCES FOR SALE 





NEW FORD 1942—134” truck with cab. 
OPA ceiling price. Maywood Motor 
Company, Maywood, IIL. 





HAVE 4 NEW 1944 DODGE and 2 GMC 
trucks. Have following used dump 
trucks with Wood’s hoists: 3 1942 Chev- 
rolet, cab over engine (slightly used). 
2 1941 GMC. 1 1939 International. 
1 1940 Dodge. 3 1940 Dodge Cargo 
Trucks. 6 Command Cars. YEARWOOD 


MOTOR CO., Fayetteville, Tenn. 





NEW CHEVROLET 1942 Heavy duty, 
equipped Thornton Tandem four rear 
eight 825x20 10 ply rear 
750x20 
maximum wheelbase 
ceiling price. Bill 
1607 McGee S8t., 


wheel drive, 
tires, Thornton double frame, 
8 ply front tires, 
212 inches, OPA 
Sullivan Chev. Co., 
Kansas City, Mo. 





16 NEW FORD TRUCKS, short and long 
wheel base. Act quick. I can supply 
you with late model cars and trucks 
damaged by fire and collision, also 
bodies and their parts. I will pay top 
dollar for late model damaged cars and 
trucks anywhere. Also have quantity 
of new Ford parts and bins for sale. 
M. Rosenzweig 335 Gold St., 
New York. 


Brooklyn, 


Tel. TRiangle 5-5690. 


a 


1942 NEW DODGE WF-32 1% ton 160” 
W.B. Chassis with windshield cowls, 
32x6-8 ply front, 22-x- 
34x7-10 ply Single Rear. 
Suitable for buses. No pricrity neces- 
sary to extend frame. Severa! on hand. 
Also 2 ton units WH-47, 
ply front and rear dual. 
Sales, 5800 Cass Ave., 


10 ply Dual or 
FPrewar stock. 






tires 34x7-10 
Cass Motor 
Detroit 2, Mich. 










USED CAR 
CEILING FORMS 


CERTIFICATES of 


TRANSFER 
$1.25 per 100 


Tags 4” x 8” Combined 
$1.95 per 100 


Warranty 4” x 8” in Pads 
$1.50 per 100 


Group “B” 250 of each Form 
$9.00 
Prepaid if Check Enclosed 
Otherwise C.0O.D. Plus Postage 
MODERN SELLING 
METHODS CO. 
P.O. Box 666 Louisvilie 1, Ky. 




























NOTICE—We 


NEW MOTORS—Rebuilt 


WANTED 


OR SALE Tqw-Bars. 





TOW CRANE, new original crate. 


COMPLETE 


AUTOMOTIVE NEWS, OCTOBER 23, 1944 
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TROIT MICH, 


WANTED! AN Al 
GENERAL MANAGER 


We want a top-notch experienced 
General Manager as soon as pos- 
sible. A sober, industrious 
getter of unquestioned ability and 
character, a man capable of taking 
entire oparae of the largest _Chevro- 
let dealership in New England. 
The man we want must be in good 
health—he must have sound execu- 
tive ability, vision, enthusiasm, and 
a proven record of directing volume 
sales preferably, but not _neces- 
sarily, in the Automotive field. He 
must have the knack of getting 
sincere co-operation from all the 
various departments from sales to 
service. This is a big-time job with 
commensurate reward and with a 
particularly bright future. The 
salary will be unusually substantial 
= a bonus. If your record quali- 
es you to apply write us immedi- 
ately citing it in full. Replies 
treated in strict confidence. Write 


to: 
J. J. Cooley 


Cooley Chevrolet Co., Inc. 
158 Whalley Ave., New Haven, Conn. 


PARTS FOR SALE 





have 1942 CHEVROLET 
PARTS: Doors, Trunk Lids, Upholstery. 
Hardware and Glass, 40% to 60% off 
list. Write for free complete price list. 
Cooper-Lewis Co., Inc., 238 Broadway, 
Revere 51, Mass. 


Motors—Used 
Motors for Chrysler, DeSoto, Dodge and 
Plymouth pleasure cars, taxi cabs, 
trucks. We have a tremendous stock of 
new, used and rebuilt parts for the 
above cars. C. Hazelcorn, Inc., 1640 
Bedford Avenue, Brooklyn 25, N. Y. 
Ingersoll 2-5740. 





FOR SALE—New 1942 Chevrolet Parts 


(removed from new _ vehicles) 
Trunk Lids, Upholstery, etc. for Town 
Sedans, 5-passenger Coupes, sedan de- 
liveries and half-ton panels. 50% to 
80% off list. Write for complete list 
and prices. CURRY CHEVROLET, 3300 
Broadway, New York City. 


PARTS WANTED 


LEFT REAR QUARTER 
PANEL, new or used, for a 1942 P-14 
Plymouth 4 door. sedan. Jacobson- 
Gordon, Inc., Eighth Ave. at Library St., 
Homestead-Munhall, Pa. 


Doors, 








EQUIPMENT FOR SALE 





FOR SALE: Sun Motor Tester, Model L. 


Sun Combustion Tester, Model L. Ma- 
chines used very little, excellent condi- 
tion. Modern Chevrolet Sales, 
renceville, Illinois. 





Wayne Tool Co., 
500 W. Lincoln Ave., Rochelle, Ill. 





Sold 
for $180, will sacrifice for $100. Box 
764, c/o Automotive News, 


EQUIPMENT WANTED 








WANTED Bear front end alignment or 


combination frame and front end align- 
ment machine. Clanin Motor Sales, 
123 W. 4th., Connersville, Indiana. 


BUSINESS WANTED 


AUTOMOTIVE MACHINE 
SHOP. Advise in detail type and model 
of equipment, also price. Box 802, c/o 
Automotive News, Detroit 2. 
















Law- | 


Detroit 2. | 





















| se __ MISCELLANEOUS 
| CRANKSHAFT Grinding & Metallizing. 
JOHN P. HUGHES MOTOR CoO., INC, 
801 Commerce, St., Lynchburg, Virginie 


FLEXIBLE TUBING % inch to 5 inches 
in diameter. Dealer’s price 10 cents per 
foot. NOTTINGHAM AUTO PARTS 

1606 West 25th St., Cleveland 13. 


$250.00 Reward 


Offered for recovery of black 
Buick convertible coupe, 


1941 

motor No. 54367051. $100.00 for 

information leading to its re- 

covery. 

Box 790, c/o Automotive News, 
Detroit 2. 





BUSES WANTED 


WANT NEW FORD, Chevrolet or Inter- 
national school bus chassis, also 158” 
Ford C&C. Will pay ceiling price. 
KNOP-SCHAEFER SALES CO., 915 N 
Tilinois, Indianapolis, Ind. Riley 0827. 


| WANTED NEW or practically new Dodge 

| 33 passenger bus. Write approximate 

j mileage and condition. Auto Sales Co., 
Winfield, Alabama. 


BUSES FOR SALE 1941 GMC, high head 
room, 32 adults, 48 school children. 
New motor, perfect condition. 1942 Reo, 
32 adults, 48 school children. Like new. 
1942 Wayne bodies on both units. 
> & 8 Chevrolet Co., Thompsontown, 

a. 





BUSINESS FOR SALE 


BUILDING one hundred ft. front and six 
lots, Chevrolet, Case, Texaco, Firestone, 
Goodyear, small Colorado town. Good 
ranck and farm country, plenty of 
business with nice profits, well stocked 
and equipped. Box 797, c/o Automotive 
News, Detroit 2. 


ACCESSORIES WANTED 


Sn eR AE RE LL TC AE 


WANTED * WANTED * WANTED 
AUTO RBADIOS—AUTO HEATERS 
AUTO AERIALS 
Need unlimited quantity of NEW Auto 
Radios, Aerials and Auto Heaters 
(Stewart-Warner gasoline heaters pre- 
ferred). pay cash. Write full 
— + ++ price, quantity, makes, 

ete. 
MANHATTAN AUTO & RADIO CO. 
1706 7th St., N.W., Washington 1, D. C. 


LL LT Ne 


ACCESSORIES FOR SALE 


200 Comfort Master—hot water heaters 
@ $25.00. 150 Mopar Deluxe Heaters 
@ 21.00 and 50 Mopar 8 tube radios 


53.00. F.O.B. at Eleventh Street 
Motor Co., 1120 8. 1ith Street, Phila- 
delphia, Penna. 











AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 
Every Tuesday—Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 


{ 


FOR DEALERS ONLY 











WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, il. 


nna 
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——— [f You're Interested in 


SAVING TAXES 


send $75. TOD 


subscription to 


STOKES 


for 


TAX PUB 


for Dealer’s personal use. You will 


twice each month, (2) All issues of Special Bulletins which will includ 
“LINE-BY-LINE INSTRUCTIONS for PREPARING 1944 U. ‘. INCOME 
TAX RETURNS FOR INDIVIDUALS, PARTNERSHIPS AND CORPO- 


RATIONS.”’ 


(3) Monthly Tax Calendar of Tax Returns Due, (4) THIRT ‘ 
SAVING SUGGESTIONS FOR DEALERS. te Se 
If you act immediately, you will receive free FIFTEEN IMPORTANT 
Dealer Tax Bulletins previously issued during 1944 plus your year’s 


subscription dati 


ng from our receipt 
COUPON Y ’ 


TODA 


AUTOMOTIVE TAX PUBLISHERS, 


Cass Avenue, Detroit 2, Michigan. 


Inclosed is our check for 
$75.00 for vear’s subscrip- 
tion to STOKES DEALER 
TAX PUBLICATION 


SERVICE, er your ad | 
in October 23rd Automo- 
tive News. | Street 


AUTOMOBILE DEALERS 


You will get an Accountant’s Tax Manual and an Executive Tax Manual 


| Company Name 













AY for a year’s 


LICATION SERVICE 














receive also (1) Dealer Tax Bulletin 














of your order. MAIL FOLLOWING 


611 Stephenson Blidg., Boulevard at 


City & State 
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Sees Restricted Disposal . 


Olrich Hits 


AUTOMOTIVE NEWS, OCTOBER 23, 1944 


Weak Spots 


In Surplus Goods Bill 


BOSTON. — Criticising some of 
the provisions of the surplus war 
property act of 1944 as “impracti- 
cal and harmful,” Ernest L. Ol- 
rich, director of the Treasury Pro- 
curement Division’s Office of Sur- 
plus Property, told the sixteenth 
annual Boston Conference on Dis- 
tribution that, unless amended, the 
act “may interfere seriously with 
the disposal of surplus property for 
the maximum benefit of the nation 
as a whole.” 


While several of the act’s ob- 
jectives call for disposal policies 
which will maintain and encour- 
age private industry and indi- 
vidual initiative, Olrich said, the 
opportunities extended to tax- 
supported and non-profit chari- 
table institutions, farmers, vet- 
erans and small business con- 
cerns interfere with the attain- 
ment of such objectives. 

Although recognizing the needs 
of these groups, he contended that 
their requirements should be given 
consideration along with the needs 
of all other groups. 

“Tf in catering to the needs of 
these groups, the economy as a 
whole is disturbed,” he said, “these 
groups may themselves be hurt 
more than they are helped. It would 
be far better to permit the admin- 
istration charged with responsi- 
bility of surplus property—whether 
an individual or board—to make its 
own decisions as to who should re- 


ceive property and under what 


Sufficient Parts 
Are Seen for 
Winter Months 


DETROIT.—Civilian drivers will 
be able to obtain almost all auto- 
mobile parts vital to winter driv- 
ing, in spite of the great military 
drain, service authorities declared 
last week on a radio public opinion 
program. 

Maj. Samuel Pace, of the office 
of Chief of Ordnance, said that the 
tremendous military demand for 
parts will go on as long as the 
war continues. Enough parts must 
be distributed to the world fight- 
ing fronts, he pointed out, so that 
no campaign is ever threatened by 
breakdown of equipment. 


But the early difficulties pre- 
sented by military demand have 
been overcome to some extent, 
George Otto, general parts and 
service manager of the Cadillac 
Motor Car division, reported. He 
said that while non-functional 
parts were not being produced, 
any part necessary to make a car 
go again is being manufactured. 

Otto revealed that costs on 
small lots of parts have risen 700 
percent in some instances, but 
added that none of the extra cost 
was passed on to auto owners. 

Ed Moore, of a Cadillac service 
garage, reported that motorists 
now have a full understanding of 
difficulties and are patient about 
delays. While in almost every case, 
he said, functional parts can now 
be obtained, there are a few ex- 
ceptions. 

He gave as an example a motor- 
ist who had been waiting three 
months for the manufacture of an 
axle part. 

Moore added that the difficul- 
ties of bus and truck operators 
were still acute, due to military 
demands for a similar type of 
parts. 

Maj. Pace said that the different 
and constantly changing type of 
military vehicles demanded stock- 
ing of huge quantities of parts at 
all fronts. He said the Army deals 
in hundreds of thousands of parts. 


Obituaries: 


Henry May 
BUFFALO.—Henry May, 83, one of 
the founders of the Pierce-Arrow 
Motor Car Corp., died at his home 

here after a long jilngss. 


Walter T. Matthews 
PHILADELPHIA.—Walter T. Mat- 
thews, 60, Main Line automobile dealer 
for 25 years, and vice-president of the 
Chester County Automobile Club, died 
at his home in Paoli after a_ short 
illness. 


conditions, using as its principal 
guide the standard of compati- 
bility with the public good.” 


“A very great deterrent to a con- 
fident private enterprise,” he said, 
“would be the holding by govern- 
ment of large quantities of com- 
modities, which, so long as they 
are held, are a weight hanging 
over the market. Yet, the act pro- 
vides for the holding of large 
stocks of commodities and by its 
provisions retards the disposal of 
others. 


“In the case of a particular 
type of property, it may be deter- 
mined that the quickest and most 
satisfactory procedure would be 
to sell to the original manufac- 
turers. However, if hundreds of 
thousands of veterans decide to 
set themselves up in business to 
handle that type of product they 
can, as veterans and small busi- 
nesses, buy on at least equal 
terms with large, established 
buyers and they may be financed 
in addition by the Smaller War 
Plants Corp. Thus we might 
with the one hand be trying to 
sell quickly through very large 
buyers and with the other be 
taking away their market from 
them and upsetting their dealer 
organizations.” 

Olrich declared that “another 
particularly unfortunate provision 
of the act states that a person em- 
ployed by any disposal agency 
shall not during the time of such 
employment or for two years 
thereafter act as counsel, attorney 
or agent, or be employed as repre- 
sentative, by any business, in con- 
nection with any matter involving 
the disposition of surplus property 
by the agency in which such per- 
son was employed, if this person 
during his employment with suth 
agency ratified, approved or au- 
thorized the disposition of any sur- 
plus property.” 

The apparent intent of this sec- 
tion is commendable, he said, but 
its “practical result may be to 
force the resignation of most of 
the business men who have at con- 
siderable sacrifice been willing to 
help us in disposing of surpluses 
in a businesslike way which has 
rebounded to the benefit of the 
taxpayer.” 

Concerning the functions of the 
Surplus War Property Board, Ol- 
rich expressed doubt that a board 
of three can carry on supervisory 
and directing duties in disposing of 
surpluses any more. effectively 
than a single administrator, “if in- 
deed it can do so as effectively.” 


“Certainly,” he added, “surplus 
property disposal activities have 
thus far been very ably directed 
by one man. Other successful 
war agencies too have been ad- 
ministered by one man.” 

Olrich proposed that the board’s 
scope should be restricted to the 
laying down of broad rules on sur- 
plus disposal, and that the more 
specific decisions affecting particu- 
lar lots and types of merchandise 
should be made as at present by 
executives in the disposal agencies 
who are experienced in the mar- 
keting of the goods placed in their 
charge. 

Although not predicting what ac- 
tion the board might take under 
its power to prescribe regulations 
which would relieve disposal agen- 
cies of almost all necessity to make 
decisions, he indicated that the 
board will be subject to great pres- 
sure “from many groups seeking 
to further their own selfish aims.” 


Ford Names Gnau 


Office Manager 


The Ford Motor Co. announced 
last week the appointment of J. 
Russell Gnau to the post of office 
manager. 

Gnau will replace A. G. Coulton, 
' who has been promoted to the post 
| of assistant Dearborn branch man- 
ager, where he will aid Harry 
Mack, head of the Ford Dearborn 
branch. Gnau has been publicity 
director since the resignation of 
Charles E. Sorensen, whom he 
served as assistant. 


Well Done 


Firestone’s Trainer Gets 
Army Citation 

AKRON, O.—An army ordnance 
citation for distinguished service 
in the war was received last week 
by J. E. Trainer, vice-president in 
charge of production at the Fire- 
stone Tire & Rubber Co. The cita- 
tion is believed to be the first 
awarded in the rubber industry. 

A result of Trainer’s work as as- 
sistant chairman of the Intermedi- 
ate Caliber Antiaircraft Carriage 
Industry Integrating committee 
since January, 1943, the award was 
made by Maj. Gen. L. H. Campbell 
jr., chief of Army Ordnance. 


2 Curysler Men 
Outline Gains 
In Crankshafts 


CLEVELAND. — Improvements 
in strength and size and decreases 
in manufacturing costs of crank- 
shafts that make automobile mo- 
tors cheaper and more efficient 
through application of scientific 
laboratory methods, were outlined 
last week by two engineers of 
Chrysler Corp., of Detroit, in a 
joint paper presented before the 
Seciety for Experimental Stress 
Analysis in session at the Hotel 
Carter here. 


The engineers are Charles Lip- 
son, director of the stress analysis 
laboratory, and S. Oldberg, head 
of the aircraft engine laboratory 
of the Chrysler Engineering divi- 
sion. The paper was. entitled 
“Structural Evolution of a Crank- 
shaft.” - ; 

Lipson and Oldberg described 
the crankshaft as the “heart of 
any motor,” upon which hinges the 
performance of other parts, total 
efficiency and some of the cost. 

“Ten years ago,” Lipson said, 
“the common way of designing and 
producing crankshafts was to rely 
on the experience of men making 
the important part, and engine 
tests. It was a_ trial-and-error 
method. However, a few years 
prior to the war we began apply- 
ing scientific methods in testing 
crankshafts for a maximum 
amount of efficiency.” 

Throughout the war these tech- 
nical methods of determining the 
strength and quality of metal have 
supplemented the usual experience 
and running tests, the engineers 
explained. These include labora- 
tory tests to determine stress and 
fatigue of metals used in crank- 
shafts and other motor parts. 


Obituaries: 
Theodore C. Baker 
BROOKLINE, Mass. — Theodore C. 
Baker, 53, founder of the T. C. Baker 
Co. (Ford), and an outstanding indus- 
trialist in the Boston area, died re- 
cently. At his death he was Republi- 
can nominee for the state legislature 
and president and treasurer of the 
Baker company. 


Continue Inventory 


Packard Output 
Of War Engines 
Hits 50,000 Mark 


DETROIT.—The Packard Motor 
Car Co. last week announced that 
its 50,000th war engine has rolled 
off its assembly lines, totaling suf- 
ficient horsepower contributed to 
the war effort in a four-year period 
to power all cars built by the com- 
pany in its 40-year history. 

No. 50,000 was a 1500-horsepower 
liquid-cooled Rolls-Royce Merlin 
type, similar to the thousands of 
others going into five Allied fight- 
ing planes, including the Mustang 
fighter and Mosquito fighter- 
bomber. 

Following closely, and designated 
as the "50,001st” was a Packard 
marine engine, power plant for all 
the Navy’s famed PT boats and for 
Allied motor torpedo and gun 
boats. 

Completion of the 50,000th engine 
represents more than _ 67,500,000 
horsepower in finished engines. In 
addition, both Packard engine di- 
visions are in volume production 
of replacement and spare parts. 


Coast Dealers 
Elect New Heads 


SANTA MONICA, Calif.—Walter 
H. Linch, of Redondo Beach, Cailif., 
has been elected president of the 
Bay District Motor Car Dealers’ 
Assn. 

Other officers chosen are Link 
Anderson, vice- president and Pat 
Riley, treasurer, both of Santa 
Monica; and Paul A. Ziegler, sec- 
retary, West Los Angeles. Direc- 
tors include Claude R. Short and 
Carleton W. Walker of Santa Moni- 
ca; Harry Fortner, Culver City; 
W. I. Buffington, Inglewood, and 
John Haworth, Hermosa. All have 
been installed and now are func- 
tioning. 

Committees include: 

Membership, Owen Keown, 
chairman; W. I. Buffington, J. E. 
McIntosh. 

Postwar Planning, Frank Glea- 
son, chairman; Harry Fortner, 
Frank Afton. 

Public Relations, Leo Schact- 
mayer, chairman; F. L. Hastings, 
Lee Kendall. 

Educational, mechanics training, 
Herbert R. Pulver, chairman; 
Lyle P. Brown, Claude R. Short, 
Bill Cummings, Leo Schactmayer. 

Sick, John Kriehn, chairman; 
Ben Matthews, Oliver Hague, 
Maurice Buerge. 

Program Chairmen, November, 
John Haworth; December, Christ- 
mas party, Paul A. Ziegler; Janu- 
ary, Link Anderson; February, 
Harry Fortner; March, Ed. Harcle- 
road; April, W. I. Buffington; May, 
Owen Keown; June, Westwood 
Motors; July, Summer picnic, F. 
L. Hastings; August, vacation, no 
meeting; September, annual elec- 


tion; October, installation. 


Controls 


After V-E Day, Bowles Urges 


NEW YORK:—In an attempt to 
avert a post V-E Day inflationary 
threat in the form of competition 
among manufacturers and whole- 
salers in the building up of inven- 
tories as “hedges,” OPA probably 
will seek continuation of WPB in- 
ventory controls after Victory in 
Europe, it was indicated here 
(Oct. 16) by OPA Administrator 
Chester Bowles. 


Although Bowles, who’ was 
speaking before the Commerce and 
Industry Assn. of New York, did 
not mention WPB in his address, 
he stressed the dangers the nation 
faces in three phases after the war 
in Europe, and asserted that one 
of “the factors that will bear close 
watching by us before OPA con- 
trols are lifted will be the manner 
in which wholesalers and retailers 
go after stocks of new production.” 

“In the first period after V-E 
Day,” he said, “prices of foods and 
some materials actually may sag 
below _ ceilings. Business men, 
government and the general public 
may begin to relax and people 
may begin to feel that the infla- 
tion bugaboo has been vastly 
overdrawn.... 


“Under the surface there will be 
a growing danger of inventory 


price inflation as manufacturers 
begin to compete for scarce sup- 
plies and distributors begin to 
hedge against the possibility of 
higher prices.” 

Continuation of WPB inventory 
controls until supply matches de- 
mand would be one method of 
thwarting such an “inventory 
boom.” Bowles intimated such 
action would be favored by his 
price agency. 

Marking the second and third 
phases after the war in Europe, 
Bowles predicted, would be efforts 
by pressure groups for relaxation 
of certain prices, and finally dan- 
ger of “soaring prices with wages 
chasing along behind.” 

If through the “critical” second 
phase, five to seven months after 
Germany’s defeat, prices are kept 
stable and an inventory boom 
averted, he declared, “the success 
of our efforts will become appar- 
ent in the third period—the gen- 
eral level of prices and rents will 
become stable, inventories will be 
building up in an orderly manner, 
peacetime production will be grow- 
ing steadily and surely, and we will 
begin to withdraw our controls 
from rents, food and perhaps tex- 
tiles. We will be simplifying our 
controls on other commodities.” 
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Ford Produces 
17,500 Trucks, 


Buses in Summer 


DETROIT.—Ford Motor Co. has 
produced 17,655 truck and bus uni 
since April, it was announced las 
week. 

This achievement leaves 10,20 
units of the 1944 quota left to k 
built, according to the company. 
In the first half of 1945, the com 
pany will produce 23,238 units, o 
which 1,700 will be 194-inch school 
bus chassis; 12,923, 158-inch truc 
chassis and 8,615 134-inch truck 
chassis. 

In addition, the Rouge plant 
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working on a 1944 schedule of 2,226": 


transit bus chassis units. These 
are necessary to replace public 
transportation units that are fail- 
ing under the load of wartime re 
quirements, the firm stated. 


Ford’s military truck production 


for 1944 includes 33,272 units fo 
the Army and 5,422 for the Navy. 


Stewart-Warner 
To Move Units 


INDIANAPOLIS.—Stewart-War- 
ner Corp. has announced plans fo: 
moving its engineering and sales 
departments and experimental 
laboratories from Chicago to thi 
city as soon as housing is available 
for about 120 families. 

The local division will becom 
division three, under the supervi 
sion of Vice-President Lynn A. 
Williams jr., and will function a 
a separate division with its own 
engineering, sales and production 
departments. It will act independ 
ently of the Chicago division ex- 
cept on matters of policy. Produc- 
tion here will be to a large exten 
concentrated on South Wind 
heaters, but likely will involve 
other commodities, which at pres 
ent are army and naval ordnance 
products. If government approve 
is obtained, production of pre-wa 
heaters is planned by shortly after 
the first of the year. Volume pro 
duction of a new heater capable o 
independent operation, is planned 
for 1946. " 


McDermott Heads 
Gillette Sales 


NEW YORK.—Henry C. M 
Dermott has been appointed gen- 
eral sales manager of Gillette 
Tires, division of the United State 
Rubber Co., it is announced by 
J. W. McGovern, general managey 
of the tire division. 

McDermott brings to Gillette an 
experience of more than 28 year, 
in the rubber industry. Joining 
the U. S. Tire organization in 
December, 1932, he has held i 
portant management, retail mer- 
chandising, advertising and sales 
positions. 








